
Itôs a great time to visit an open house and my Sunday Tour of 

Homes makes it easy to see several homes in your price range in 

one afternoon! Thank you to Granite City for sponsoring the  

February 14th Tour and congrats to Kyle & Sarina Kaluza for  

winning Dinner for Two! If youôd like to win dinner, plan to visit 

one or more of our four open houses during the next Sunday Tour 

of Homes on March 14th ! Youôll find the addresses at: 

www.LincolnSundayTour.com 
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With the recent focus on the first-time home-
buyer tax credit and low interest rates, con-
ventional wisdom would say we must be in a 
buyersô market. However, when we look at 
whatôs really happening in Lincoln, it appears 
the sellers are seeing an advantage, too. 
The National Association of Realtors (NAR) 
has long measured a óbalanced marketô as a 
6-month supply of homes available for sale.  
Anything higher than 6 months would be 
considered a buyersô market, while a supply 
lower than 6 months would favor sellers. 
Look at the absorption chart on this page.  
According to sales statistics for the past 
year, it would appear that a sellersô market 
exists up to $250,000. Lincoln looks to  
be well below the 6-month mark for a  
balanced market. 
Thatôs not to say that buyers donôt have ad-
vantages ï clearly they do. The $8,000 tax 
credit is still available for first-time buyers 
until April 30th, and repeat buyers can claim 
up to $6,500 (get full details at 
www .JonRademacher. com ). Interest rates 
are still very attractive, too, although theyôre 
certain to go up ï 6% is not unlikely ï in  
the second quarter.  (And letôs be honest ï 
6% is still a great interest rate!  Weôve  
been spoiled with rates around 5% for a 
while now!) 
If youôre a homeowner considering a move, 
and your home would sell under $250,000, 
the next couple of months would seem to be 
an ideal time to get your house on the mar-
ket. The buyers are out there, and they know 
the clock is ticking. 
Buyers, you already know that your time is 
now. If I can help in your search in any way, 
Iôm grateful for the opportunity to work to-
gether to help you find the right home. 

Are we in a  

Sellersõ Market?! 

Nothing gives one person so much advantage over another as to remain cool and unruffled under all circumstances. - Thomas Jefferson 

. Q: We want to make an offer on a house, but weôre not sure 

about a couple of things. What if (the furnace is bad)(the 

foundation leaks)(the wiring is bad)(insert expensive problem 

here)? Are we still obligated to buy it?  
As the buyer, you have the option and responsibility to conduct 

any inspections on the home before youôre absolutely committed 

to it. The Purchase Agreement is written so that your offer is con-

tingent upon your satisfaction with any inspections youôve chosen. 

As your buyerôs agent, I strongly recommend a whole-house in-

spection, while your lender will almost certainly require a termite 

inspection. If any issues are found, you have the right to ask the 

sellers to correct or repair any problems youôre not comfortable 

with. Keep in mind, the seller also has the right to choose not to 

make any repairs. Usually, both parties negotiate until theyôre 

comfortable or satisfied. In the event you cannot come to terms 

with the seller on repairs, you are not obligated to buy the house.   


